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If I could have dinner with anyone it would be Warren 
Buffet.

1.My wife and I are expecting twins this year!  

2.

I enjoy anything aged when it comes to scotch and 
steak.

3.

President, Co-Founder 
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Connect with us:
Have an Oil & Gas position to fill or want to learn about our openings?

CLICK HERE or email clark@energysearchassociates.com 
Follow us on 

Thought leadership with ComboCurveThought leadership with ComboCurve

To connect with Jeremy Gottlieb  
CLICK HERE 

 
 

To connect with ComboCurve  
CLICK HERE

Who is ComboCurve? 
We are builders of the next generation operating system 
for energy companies. Armand Paradis, my co-founder, 
originally came up with the idea for ComboCurve due to 
his own personal pain points. He’d worked as a reservoir 
engineer using outdated software that made his day-to-
day a nightmare. We eventually teamed up–with me 
heading up funding and sales–on a mission to 
completely eradicate his former pain points and ones that 
I myself had observed in the industry. You could say 
ComboCurve was founded to solve Energy’s pain points, 
and that is exactly what our whole company mission is 
focused around to date.   
 
What makes ComboCurve different?  
With customer needs in mind, we are making updates to 
our platform constantly. Our updates are often based on 
specific customer requests or tickets filed through our 
customer success team. We analyze these requests 
regularly to determine what updates are needed and to 
constantly improve functionality.  
 
Besides the technical factor of customer success, we are 
obsessed with the human factor. We answer ticket 
requests in under 10 minutes. In under 10 minutes, you 
could be on the phone with one of our Customer 
Success Engineers and being helped through a 
workflow.  
 
Where I come from on the finance side, there is virtually 
nothing more important than time. These engineers 
quickly grow to appreciate the investment we make in 
our customers. We consider clients our partners, taking 
their feedback very seriously and working overtime to 
make implementations driven by them.  
 
What exciting developments does ComboCurve have 
coming up this year?  
In our idea of consistently expanding and offering value, 
we have two new products coming out this year. We will 
be launching ComboCarbon–our GHG reporting 
software–in September, which is exciting! As we know, 
by 2030 and beyond, accurate reporting and forecasting 
of emissions will be an integral part of the Oil and Gas 
Industry. What we’ve seen today is a need for companies 
to hit internal metrics, show progress toward net zero, 
and integrate with economics planning. ComboCarbon 
will enable compliance reporting, strategic planning, risk 
evaluation on asset value with future compliance costs, 
emissions metrics for investment firms and banks, and 
annual reporting.  
 
We are also releasing version 3 of ComboSync, which is 
our tool that enables clients to easily sync their in-house 
data with ComboCurve so that we know its data and 
integration points and can guarantee data flows between 
ComboCurve and the client’s database.  
 
What drove the need for a Data Sync platform and a 
GHG platform?  
Not accepting the status quo is at the core of our being. 
Everything we do is centered around improving how 
people can operate in our industry. There was a lot of 
struggle around data sync and GHG for our market, and 
we wanted to improve that for them all in one place. 
 
What has been your proudest moment so far at 
ComboCurve?  
We scaled ComboCurve much faster than I ever 
anticipated! We had a sheer focus on the product and 
client which created a snowball effect with outreach, 
customer reach, and accelerating the business faster than 
I ever expected. We now have over 200 clients, and 120 
employees, and got our Series A&B Funding within 
months of each other. 

 

You mention pain points a lot. What 
industry problems is ComboCurve solving?  
The biggest issue our customers deal with 
across the board is workflow. Anyone who 
touches reservoir planning–engineers, asset 
teams, production, finance–is likely juggling 
multiple different software with no system in 
which to store, share, and maintain previous 
work. Additionally, these platforms have 
incredibly outdated interfaces.  
 
Enter ComboCurve. We’ve built an integrated 
platform that streamlines the workflows of 
energy companies.  
 
ComboCurve’s forecasting tool initially draws a 
lot of people to our software. It has the 
capacity to forecast thousands of wells in 
minutes and with over 50% more accuracy 
than traditional methods. Pair that with a type 
curve tool that can automatically apply 
normalization to future well locations and run 
detailed economic cash flows on all of these 
scenarios in the span of minutes. Doing all of 
these things in one, modern, cloud-based 
workspace is ground-breaking for our 
customers.  
 
Right now, we’re rapidly alleviating the pain 
points listed above. In the future, we want to 
be the platform that everyone in the industry 
logs on to every day when they come to work.
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